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THE TRANSACTON PROCESS - TRANSMITTING THE VALUE

* Developers
* Builders

* Verifiers

* Certification

* MLS

* Real Estate Agents
* Lenders

* Appraisers

* Age Demographics
e Consumer Groups
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GREEN BUILDING - TRANSMITTING VALUE

COST V PRICE V VALUE KEY FACTOR

* Costs (Direct, Indirect + Homebuyers respond
+ Profit Margin) to comfort,

* Price (Transaction) aesthetics, location

+ Value (Transactiony ~ ° Constrained by
Market/Appraised) affordability
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GREEN HOME SALES - TRANSMITTING VALUE

VISIBILITY EDUCATION
 MLS Input Form * Real Estate Agents
 Documentation e Consumers
 Lenders  Underwriters

* Appraisers
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HOMEBUYING - REAL ESTATE FUNDAMENTALS

PRIMARY SECONDARY

* LOCATION  ENVIRONMENTAL

 EMOTIONAL RESPONSIBILITY
APPEAL

* COMFORT
 HEALTH
* SAFETY
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HOMEOWNERSHIP - AFFORDABILITY

DIRECT COSTS
* Principal

* |Interest

* Taxes

* |nsurance

HIDDEN COSTS
e Location Costs

 Utility Costs-
Energy and
Water/Sewage

 Maintenance

Costs
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LENDER:
Awareness of
Property Type =
Assigns
‘Competent’
Appraiser

BROKER:

Educated = Correctly
inputs Form 1A:
Identifies property
type to Lender

Green
Accurately
Valued

UNDERWRITER:

Recognizes Utility
Savings =
Additional

Household Income

THE VALUATION CYCLE IS COMPLETE

APPRAISER:

Educated in green
and energy-efficient
valuation = Uses
Supporting
Data/Addendums
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